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Story and Photos By Ed Howell

Joseph Carter sees phenomenal 
growth in five years

YOUNG REAL ESTATE AGENT BASES SUCCESS ON HARD WORK, GOOD RELATIONSHIPS

Joseph Carter has become 
a major success five years 
after starting his own real 

estate agency, with an 
office in downtown Jasper.
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In a short time, Joseph Carter, 34, has 
become one of the county’s successful realtors, 
primarily dealing with residential properties.

“From 2016 to present day, we went from 
a brand new company to last year, we did over 
$150 million in sales,” he said. “That is like 600 
transactions and nearly 70 agents. I’ve got 
people in Jasper, Smith Lake, Huntsville, Cullman, 
Birmingham, Orange Beach and Gulf Shores.” He 
notes he has hardly approached anyone to work 
with him, and instead they come to them. 

“It’s because I do things fairly,” he said. 
“There is no real estate company around here that 
wrote $55,000 in Christmas bonuses. I did. And 
some of my top agents got $10,000 apiece. Some 
were $7,000, some were $5,000, some were 
$2,000, some were $250. And the brand new guy 
who hadn’t closed one deal still got 100 bucks. 
You pay 70 people whether they contributed or 
not, it adds up. Nobody else does that.” 

Carter was born in Columbus, Ohio, and his 
father was a signal maintainer for the railroad, 
leading the family to moving to Mississippi and 
then to Jasper when he was about 4 or 5 years 
old. 

He co-oped in a marble and granite shop 
before graduating from Walker High School (now 
Jasper High School) in 2005. However, he really 
came to life as a youth doing what he really likes 
to do: work. 

“From the age of 14 on I was working and 
co-oping as soon as I could, getting out of class 
to go work,” he said. “The day I graduated high 
school, I left and went to work for the railroad 
(Norfolk Southern) as a conductor. I had 10 years 
in when I quit, and the last three or four years, I 
juggled real estate and railroad until I got so busy.” 

He had purchased a house while working 
for the railroad and ended up getting laid up. 
Thinking he would lose the house, he called 
a local agent and put it up for sale. Then the 
railroad took him back and he purchased another 
house. The experience made him think he could 
work on flipping houses and he got his real estate 
license. It was 2009 when he started getting 
involved with real estate. 

“Then I quit flipping houses so much because 
I started getting so busy in real estate. That’s kind 
of how I started getting into it,” he said.

Top photo: Real estate agent Joseph Carter looks over some figures with agent Jacob Kilgore, an associate broker for Carter’s company.
Bottom photo: Carter, seen in his Jasper office, still works hard in his business. The company did $150 million in sales last year despite the pandemic. 
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He became more full time a couple of years into it 
- although he said that would really be unjustified to his 
early period. 

“When I started out, I treated it full-time. I would 
work night shifts at the railroad and all day in real estate, 
and I would sleep an hour in the parking lot in between,” 
Carter said. 

By 2011 or 2012, he was marking himself off as sick 
every weekend to show lake homes. “We kind of mutually 
agreed the railroad was going to fire me,” he said. “I told 
them I would give them two weeks notice, and they said 
it was a liability and to just call it that day.” 

At this point, he had found out real estate was his 
passion, particularly focusing on lake homes. 

“I started out with some great people - all the big 
names. White Pepper Real Estate, Brian Alexander, Carol 
(Alexander), Charlotte Pugh, Becky Pittman, Justin Dyar 
- we all work at the same place. They taught me every 
thing that I know.”

Joseph 
Carter Realty 
was started 
in an office 
by the lake 
in November 
2016 with 
four people. 
Other people 
wanted to 
work for him, 
but they didn’t 
want to go 
all the way to 
the lake, so 
the current 
downtown 
Jasper office 
on 19th Street 
was opened. 

“It’s 
convenient 
for our agents, 
and there is 
a lot of foot 
traffic,” he 
told Jennifer 
Cohron of the 
Daily Mountain 
Eagle in 
January 2018. 

“When I came to look at the building, it was a rainy day 
and 30 people walked by during lunchtime. I wanted us to 
be part of the downtown movement.” 

At the time, the Eagle reported in the first year of 
the company, it finished with $50 million in production 
- well above the $30 million goal that Carter set for his 
team. The company that year closed deals ranging from 
$6,000 to $1.9 million. He even appeared on an episode 
of HGTV’s “Lakefront Bargain Hunt” series. 

In early 2018, 23 licensed agents in the company 
were handling properties in Walker, Winston, Cullman 
and parts of Jefferson counties. 

“I really never intended on even being this big,” he 
says now. “It just kept growing and we just keep working.” 

Today, Carter notes with experience, hard work and 
marketing, he obtains many quality leads. He said the 
company stays on top of the market information, remains 
reliable, and co-op and share with other agents. 

“When that new person calls looking for a house, 

they rank just as high as someone who you’ve been 
looking for a year. My job is to get to know that inventory, 
and when the house comes up to get it to them,” he said. 
“As an experienced agent, it is my job that it doesn’t 
matter if it is getting you through the home inspection 
and negotiating the deal, to going through the financing 
and getting the deal closed. My job as an experienced 
agent is to find that house and get you in it, get it locked 
down and get you through the transaction.” 

As for Smith Lake, Carter thinks it is great for the 
area, noting many jobs have been created from it and that 
it is ranked among the best in the nation as far as clean 
lakes. Meanwhile, COVID-19 actually saw the lake market 
thrive as people continued to work from home and many 
wanted to flee to lake houses to get away from the cities, 
he said. 

“People fell back in love with the lake,” he said. 
“From a real estate perspective, our real estate is very 
low because of that. A lot of people don’t want to sell 

because they 
don’t want 
to lose that 
lake house 
and then they 
have to find 
another one.” 

He is also 
not finding it 
hard to sell 
regular inland 
homes, even 
with higher 
prices. “I 
listed a house 
yesterday and 
sold it for list 
price cash 
before I even 
got pictures 
taken of it, 
by making a 
phone call,” he 
said, adding 
one sees 
multiple offers 
going over list 
price.

“The 
need for 
housing grows 

Carter looks over some figures with agent Jacob Kilgore, an associate broker for Carter’s company.
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Carter and some of his agents in his office gather outside of his Jasper office.

astronomically every year,” he said. “Interest rates are still low. Even if interest rates 
go up, it will be a little bit of a shell shock to people, but even if it was 6, 6.5, 7, it is 
still relatively low,” compared to years when it once was 15 to 18 percent. He noted 
many are still used to 3 to 5 percent, “but you still have to have a place to live. I don’t 
care what is going on, the natural dream growing up is to buy your first home.” 

Carter warned the average homebuyer against going alone on real estate sales, 
without a realtor.

“There are so many things our experience can save you money on,” he said. “We 

know things to look out for and to guide you on it.”
For those selling, he understands the concern about paying a commission, but he 

adds, “We also co-op with over 200 or 300 other agents. We can probably maximize 
your sell price and cover our portions, and people probably don’t even realize that.” 

He also warns against renting rather than purchasing, as people are then 
“padding landlords’ pockets. You’re not building any equity. You’re not building any 
credit. And with interest rates like they are, you should purchase if you have the 
ability to, to build for your future.” •
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Real estate agent Matt 
Bradshaw with a 

couple who purchased 
a property from him.
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Local engineer takes up 
second career in real estate

By Jeffery Winborne  |  Photos special to the Daily Mountain Eagle

When the coronavirus pandemic hit last year, Matt Bradshaw took advantage of the 
free time to pursue a second career in a field that he has always wanted to try out.

“During the shutdown, I had some extra time and I’d been considering it,” said 
Bradshaw, who said after moving a lot, buying and selling houses and paying realtors, he 
figured he’d try it himself. “We actually put our house on the market in August of 2020 
and I started classes (to become a realtor) in September.”

Bradshaw has spent the past four years teaching engineering at Bevill State 
Community College and currently works full-time as a project engineer at Central 
Conveyor Company in Bessemer. The Detroit-based company specializes in automotive 
manufacturing conveyors.

“We design, manufacture and install the assembly lines for all of the auto 
manufacturers,” Bradshaw said.

When COVID-19 spread across the globe last year, the pandemic gave him the time 
to tackle the course to become a realtor in Alabama.

“It’s a 60-hour course and I finished it in five weeks,” Bradshaw said. “I passed the 
state board the first time I took it after it took about a month to get it scheduled. I just 
finished my post license, so I’m finished with all my exams.”

Now a realtor with the Harbin Team at RealtySouth, Bradshaw said he got his first 
contract after just two weeks when he was the first on his team to respond to a message 
on the company’s social media account.

“I knew the people anyway, but it got me my first deal within two weeks,” he said, 
adding that six months into his new career, he has already racked up a million dollars in 
sales.

Managing two careers can be tricky, but Bradshaw says COVID has made the 
process somewhat easier after being on a hybrid schedule with Central Conveyor.

“We’re able to work from home a couple days per week,” he said, saying that it helps 
not having to drive back and forth to Birmingham every day. “It gives me some time to 
make some real estate calls after work and before work and any other time I can get it in.”

For many, taking on a second career would be a daunting task, but for Bradshaw 
it gave him an opportunity to do something he had always wanted to try and fulfill a 
passion of helping people.

“It was something I always wanted to do,” he said, thinking back to the decision 
to pursue his new journey. “I am a people person and I love helping people. It was 
something I was highly interested in, helping people find their perfect home, buy and sell 
and provide some expertise in that area.” •

Top photo: Real estate agent Matt Bradshaw with his family.
Bottom photo: Bradshaw’s real estate business card.
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Thank you for the continued opportunity to serve you in the Alabama State Senate!

Paid for by Committee to Elect Greg Reed, 900 Highway 78 East #106, Jasper, AL 35501

“Walker County is a wonderful 
place to live, raise a family, retire, 

and buy or rent a home!”

Protecting
Walker County

Values
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299 CARL CANNON BLVD.
JASPER,  AL 35501

WWW.CARLCANNON.COM

(205) 384-5561

Come see

at Carl Cannon
GREG WILLIAMS

Greg: (205) 302-3009
Brisa: (786) 473-1397 Give us a caa!

Int roducing

www.WeSellJasper.com

505 19th St. West 
Jasper, AL 35501

(205) 221-9931
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Couple making themselves at 
home again in Jasper

Story and Photos By Jennifer Cohron

Lindsey Wilson of White 
Pepper Real Estate helped 
the Keys navigate the ups 

and downs of buying a 
home that came before the 

big closing day in May.
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Two of Jasper’s newest residents are actually 
familiar faces.

Tim and Elaine Key moved back to Jasper in 
May after living in Tennessee for nearly 20 years.

Both have roots in Walker County. Elaine taught 
at Farmstead for 25 years, and Tim worked at Jasper 
Housing Authority.

The couple relocated to Gallatin, Tennessee, 
in 2003 so that Tim could fulfill a lifelong dream of 
having his own floral shop. Though the couple had 
owned their home in Jasper, they were renters in 
Tennessee.

Over a year ago, tired of rent increases and not 
having a place to call their own, they decided that it 
was time to come home.

“We wanted something that was ours, but the 
housing market in Tennessee is awful. We couldn’t 
afford anything up there,” Tim said.

In addition to price, the couple had a checklist 
for the last home they intend to buy.

“He wanted a garage. I wanted a fireplace. We 
would find houses up there we could afford, but it 
wouldn’t have one or the other,” Elaine said.

Their new home had the requisite garage and 
fireplace and came with a bonus — a deck and 
backyard pool.

“We’ve never had one before. Tim is learning 
how to take care of it,” Elaine said.

The fenced-in yard has also been a benefit for 
the couple’s dog, Sophia Kanga Key, a 5-year-old 
Shih Tzu-Pomeranian mix.

The Keys consider themselves fortunate to have 
found their home on Studdard Road. 

Two others submitted offers to purchase, and 
the couple also encountered ongoing problems with 
the finance company.

Their realtor, Lindsey Wilson at White Pepper 
Real Estate, guided them through all the ups and 
downs.

“If it wasn’t for her, we wouldn’t have gotten this 
place. We had problems with the finance company. 
At one point, Tim said, ‘I’ve had it. This is enough. 
We’re not going to get the house.’ He called Lindsey, 
and she talked him into hanging on,” Elaine said.

They saw the home for the first time in February 
and closed on May 17. Move-in day was May 22.

Much has changed in Walker County since the 
Keys last lived here. 

The closure of Farmstead and anchor stores 
in Jasper Mall saddened them, but they have been 
impressed with the revitalization of downtown 
Jasper.

“They’ve done a great job down there,” Tim 
said. •

Top left photo: Tim and Elaine Key (and their beloved dog, Sophia) recently relocated to Jasper. The Keys lived in Tennessee for 18 years before 
deciding that it was time to move home. Top right photo: Elaine Key got the fireplace she wanted in a new home when she and her husband, Tim, 
moved back to Jasper in May. Bottom photo: The backyard pool was not on the wishlist that the Keys had for their new home but the fenced-in yard 
has been great for the couple’s dog, Sophia.
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White Pepper owners Brian 
Alexander and Danielle Goins 
have worked together since 
2016 and have co-owned the 
company since June 2020.
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White Pepper owners 
build relationships 
around real estate

By Jennifer Cohron  |  Photos special to the Daily Mountain Eagle

When White Pepper Real Estate opened its doors in 2002, the unique 
name announced to the community that the service provided by its agents 
would be “a cut above.”

That remains the goal for current owners Brian Alexander and Danielle 
Goins, who have worked together since 2016 and have co-owned the 
company since June 2020.

“Of course, we’re knowledgeable about the process, and we will fight for 
our clients. These days, almost anyone can get a real estate license and sell a 
house, but not everyone will end up with a friend when it’s over. For us, it’s 
about relationships and trust,” Goins said.  

Alexander started working for White Pepper, which his mother, Carol, 
co-founded with friend Charlotte Pugh, in 2004.

“I was running a new construction job site for my uncle in Birmingham. I 
really enjoyed talking to mom about real estate. I had sold building materials 
and had jumped into managing that neighborhood. I got to see people 
coming out there to meet with the real estate agent, and I saw how excited 
they were about getting a home of their own. Mom said, ‘There’s a place for 
you here if you want it,’” said Alexander, who became a partner in 2009.

Danielle Goins began flipping houses at age 20. At the time, she was 
getting a degree in elementary education but eventually decided to go into 
real estate full-time.

White Pepper relocated from its original location on Airport Road to a 
larger space closer to the highway in 2013. In 2016, the company formed a 
new partnership with Goins and became Re/Max Elite. (The name changed 
back to White Pepper in January 2021.)

People who know Goins and Alexander often ask about how it is to 
work with each other because their personalities are so different.

“We have a really good relationship in that we know our strengths and 
weaknesses. What I would consider my weakness is her strength and vice 
versa. There are few times that we talk and really dislike the other person’s 

A new White Pepper logo was unveiled when the company 
changes its name back from Re/Max Elite in January 2021.
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Top left photo: The 
White Pepper team works 
closely together to help 
homeowners find the space 
that is right for them. 
It includes true family 
members like founder 
Carol Alexander and her 
son and current co-owner, 
Brian Alexander, as well 
as coworkers who are as 
close as family. Top right 
photo: Danielle Goins. 
Bottom photo: Brian 
Alexander

idea or can’t take it and run with it in some way,” Alexander said.
While operating as Re/Max Elite, Goins and Alexander were named the 2017 

Broker/Owners of the year for the state.
The two share not only a passion for real estate but family and community as 

well.
“I chose to stay here. He (Alexander) chose to come back here. We want to 

make this place the best we can be,” Goins said.
Both serve on various local boards and are past presidents of the Walker Area 

Association of Realtors.
The White Pepper crew also get involved in community service. For Teacher 

Appreciation Day in May, the company fed teachers at the middle and high schools.
The White Pepper Real Estate page highlights positive developments in the 

community through #mainstreetmonday posts on activity in the downtown area 
and #thankfulthursday posts highlighting the work of local nonprofits.

For both Alexander and Goins, relationships are at the heart of the work. 
Closing day is the beginning of a friendship, not the end of a business transaction.

Real estate has not only facilitated a great working relationship for Goins and 
Alexander but also helped them each meet their spouses.

Alexander showed houses to his wife, Kristi, and her grandmother before 
Kristi came to work for White Pepper. 

Goins met her husband in a different setting but got to know him after he 
came into the real estate office where she was then working.

“He said, ‘I’m ready to buy a house.’ By the time we closed on the house, we 
were already engaged. We just celebrated our 10th anniversary,” Goins said. •
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Hunter Poe working 
as one of Jasper’s new 

realtors
By Nicole Smith  |  Photos special to the Daily Mountain Eagle
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A career change opened doors for Hunter Poe that 
he never saw coming.

Poe is one of the newest faces in Jasper real estate. 
He started working for All Four Real Estate in Jasper 
earlier this year after taking a six-month real estate 
course. 

Real estate, however, was not Poe’s first career 
choice.

The Walker High School graduate first attended Bevill 
State Community College to pursue a career in nursing.  

“I was like, ‘This is a stable career path. This will be 

good for me in the long run,’ but it just wasn’t for me,” Poe 
said. “I respect nurses completely, but I don’t think I could 
do it.”

Poe then took some business courses, all while 
working at Lavish Coffee Bar.

Meanwhile, a friend of his suggested that Poe pursue 
real estate, and it turned out to be a good fit for his 
outgoing personality.

“It has been so much fun. The people there are 
amazing,” Poe said of All Four. “You’re learning something 
new every day. Every property is different. Every property 

has its complications that you have to figure out how to 
solve. That has been interesting.”

Poe has entered the real estate realm at one of 
the busiest times in history. Many homes are selling for 
over the listing price across the country while demand is 
outweighing availability.

“The market is so hot right now. I put up a listing in 
Adamsville yesterday at 2 o’clock. By 3 o’clock, we had 
already had two people at the house — within the hour,” 
Poe said, adding that an offer was submitted on the home 
the next day. 
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He added, “It’s the best time 
to get into it because you’re getting 
the most experience, the most 
interaction. I feel like I’m learning 
so much so quickly, which I’m 
appreciative for.”  

Poe has many job duties outside 
of selling homes or helping clients 
find their dream home. He is also 
tasked with finding surveyors and 
appraisers, navigating legal issues 
that arise when selling a home, and 
helping clients consider several 
home offers. 

“I know this is what I will do 
for the rest of my life. It’s something 
new every day,” he said.

The up-and-coming realtor said 
he encourages people to pursue real 
estate as a career — or even a side 
job — and he advises other young 
people to keep their career options 
open.  

“Follow your dreams. Don’t do 
what other people are guiding you 
to do. Follow what you want to do,” 
he said. “I was doing what everybody 
else recommended, what all my 
friends were doing, and got into it 
and realized I was only doing it to 
please other people. Do what you 
want to do, do what will make you 
happy.” •

Poe standing in front of 
the All Four Real Estate 
sign located in Jasper
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